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@ NeighborWorks® America

Working Together for Strong Communities ©

NeighborWorks America creates opportunities for people to live in zffordable

248 homes, improve their lives and strengthen their communities

Investing in Local Capacity

GRANTS TO TECHNICAL ASSISTANCE TRAINING FOR COMMUNITY
LOCAL NONPROEIT DEVELOPMENT AND HOUSING
ORGANIZATIONS PROFESSIONALS

We build stronger communities i v slate, the District of Columbia and Puerto Rico
~
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1.7 million

HOMEOWNERS PROVIDED FORECLOSURE INTERVENTION COUNSELING SINCE 2008

$45:81 | )

for every dollar of appropriated funding.

LEVERAGE RATIO the Neis_f!‘.bor'.'.'o:ks network generated

$45 of direct local investment

> £-3
2 O O O O CERTIFICATES AWARDED i S
3 evelopment ;rofr—»: sionals
3 4 O O ORGANIZATIONS trained Lo enhance their
th ’ impact in their communities

o

o=
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3 Z 6 O O estimated created and maintained
y to strengthen local economies
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NeighborWorks Network

" Over 100 Network members are
CDFIs (most residential)

" Over 150 HUD Housing
Counseling Agencies

" Over 900 homeownership
counselors

" 47% relationship with Credit
Unions

30th
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Thamas Curry

Chair

Comptroller of the Currency
READ MORE

Laic| Bralmard
Mermber, Board of Govermors, Federal Reserve
BEAL ML

Carol Galante

Asgistant Secretary for HousingfFederal Housing
Commissianes

LS. Department of Housing and Urban Development

BEAL MEDRE

Rick Metsger
Member, Board of Directors, National Credie Unlon
Administration

BEAL MEDRE

Jeremiah Morton

Member, Board of Ddrectors, Federal Depesit Insuranoe
Coap.

BEAL ML
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Homeownership counselors simplify
the process of buying a home.

Q&PUH CH 4 -5'

* Calculating what is affordable
* Keeping finances on track
* Neighborhood research/tours
* Prepurchase education
* Working with real estate agents
- Downpayment assistance

ﬁ

+ Connecting to neighborhood associations
+ Mortgage assistance

+ Homeowners insurance

* Understanding property taxes

+ Home inspections

25
0

* Home energy efficiency

* Home repair/maintenance

* Construction referrals and monitoring
* Cost estimates

* Postpurchase counseling

Oth
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National Industry Standards
for Homeownership
Education and Counseling

Homeownership
Done Right'
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NeighborWorks® Full-Cycle Lending Approach

Partnership-Building Pre-Purchase Homebuyer
- " i, 2 Education

) Neighborhood
- Impact

ative
Loan
Products

Post-Purchase

. Propert
Services perty

Services

30th
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What Is Financial Capability i v e
. <eh=an iy it p bl [ than just setting financial
goals...it's actually

building towards them.

Financial
capability means
you are on the
right path to
achieving goals.

— It means knowing what steps need to be taken...and taking them. _

MANAGING ADJUSTING DEVELOPING A r— UNDERSTANDING
FINANCES DAILY SPENDING SAVINGS PLAN CREDIT

i

D

——  NeighborWorks organizations across the country can provide you with ——
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3 EXAMPLES
WEST OF THE MISSISSIPPI

THEME: ENHANCE VALUE PROPOSITION
TO THE CUSTOMER BY PROVIDING HBE
AND COUNSELING AND
ELIMINATING PMI

30th
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BOISE, IDAHO

30th
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7/, ldaho
'/// Central Your money.
Yourtrustedchnice. hS neighborhood ¥ | WHO WE 4R ! D0
housing services:

PERSONAL BUSINESS LOANS '

Loans / Personal Loans f Home Loans / Purchasing A Home

I Purchasing A Home Lupe’s Passion for NHS Lending

0511714 &t 0346 AM by Jillian Hampes
Home Loans I'we come prepared with pen in hand - ready for 2 barrage of
Fixed Rate Home Loans rapid-Tire information as I walk info the immaculate office ab
exacthy 2pmi for cur meefing. Bul she's one step ahead of me, a
u=ual. Lupe Rodriguez, Neighborhiood Housing Services" Direcior

Home Equity Loans These loans have the same interest rate for the life of the loan. Tk

Auto & RV Loans home loan because it is easier to budget. Generally, the shorter t of Homeownership Lending sits acrozs from me with = warm
=mil= on her Tace and slides four nicely formetted pages across
Visa Credit Cards « Protection from rising interest rates the deske. I alremdy know they are the answers io the nine
= Predictable monthly payments interview questions I emailed her only last wesk. Thal's Lup=.
Signature & Secure « Low, affordable interest rates Tharaugh. Professicnal. Reay ta help.
Loans * Multiple terms available - 10, 15, 20, and 30 years For the past & years at MHS, Lup= hes helped hundreds of Tdahc
_ . *Noinitial loan application fees residents, wita thought they had no chance a2 homeonmershig,
Personal Lines of Credit berome prowd homeowners by providing them with 3
unconvenitional loans. In the pest year alone, she and her kan . -
assiztank, Holly Green Rave given owver 25 Bous=holds the h - |‘

cpportunity for affordable homeovmership by layering a L
morigage wilh & s=cond loan used for a down payment or closing cost e=sistance program.

“Lupe goems above and Beyond for her clients,” daims Holly. With 17 years of experience in the
residential lending industry, Lupe knows how to work around traditional morigage financing -
giving low- Io moderate- income families and individuals & shol at the American Dream oo,

‘While I'm perusing her deiailed answers (trying to determine: how to put them in layman’s terms
far the average reader), I ask the questions alowd just in cazse =he wants to expand even further.

JH {interviewer): You worked in the for-profit l=nding ar=na, and then you switched to He non-
th profit s=ctor. What s the biggest differenos bebwesn the bwa?
e % N " . Lupe=: Our loans in the non-profit
Fpp o0

b o, P =eclor are harder and more
e complex. We can spend months or

: [cver & year Felping our dients get
Hﬂm Eﬂlﬂnﬂf‘ﬂhfp Peir credit in order so they can g=t

a loan. Since we have the ability to

El
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NHS, Inc./Idaho Central Credit

30

Union (Boise, Idaho)

Pre-purchase and Lending Partnership
Established in September 2010

80/20 (80 1st Originated by Idaho Central
CU/ 20% originated by NHS, Inc. Lending)

Average income is 59% AMI

Average Rate 4.4%

Average Loan size $85,349

Average fee $500 for counseling agency
Closed 32 Loans

h

OPPORTUNITYFINANCE g "
NETWORK lll



2014 OPPORTUNITY FINANCE NETWORK CONFERENCE

PHOENIX, ARIZONA

30th
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S\\“W///é
Marisol nhsphoenix

Savings, Solutions & Service neighborhood ™ housing services of phoenix
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MariSol Pay Yourself Mortgage

FOR PURCHASE OMLY

Marisol is committed to helping low and moderate income borrowers achieve their dream of home
ownership. FHA, VA and conventional financing all have some form of mortgage insurance. Those
Insurance premiums go to an insurance company. OR with a MariSol Pay Yourself Mortgage those
premium dollars being paid to you instead of paying private of FHA mortgage insurance. Here is
how it works!

* This is for homes in Maricopa County only. ; 2013
Premium is .75% of the loan amount. Phnenm—Me?a—Glendale
Savings are collected monthly and put into a MSA
home savings account at MariSol pr—

* During the first five years, the savings plantal _ _
account cannot be used by the borrower. In i e e ks Rk
Year 6, 50% of the savings can be used for ! 5 | S edamdOn | T ELMA0D ) S E ek
I"IDITIE in’lprﬂ‘u"emer'ltﬁ or a3 thE: ir"IELIr'EII'lCE K = A £ L RS 1] | ] CRE W ) | e =i
dEd IJCtibIE. L el 00D | Z5EENDOD | EEEAED0D | Z ELA0LD

= Mo upfrgnt pr:—:-mium. 4 snodRnn | SEiunns | s D | S mMEsne

= Loan Amounts up to $250,000, terms up to ] sed 5000 | Ssads000 | Eeanen | elozanan
20 yedrs & SRANEND | S TEAIDND | SHTRATD | SOAND

* LTV up to 97% - Borrower has to put 3% T DELEDOD | SFEENOL | EERED0D | FiiTaTEe
down. il ERTEE WY O N2 STl | I P W B P

* Product works with down payment assistant
programs. There are income limitations for
qualification - income must be under 150% This product is for borrowers under 150%
of Average median income (AMI) for of HUD Area Median Income (AMI). The
Maricopa County. (Refer to 2013-Phoenix- chart above can help you compare your

Mesa-Glendale MSA chart) annual income.
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Neighborhood Housing Services of
Phoenix /MariSol Federal Credit Union

Prﬂduct MName: MARISOL FEDERAL CREDYIT UNIOMN BROKER PROGRAM
Last Revision Date: April 9, 2012
Furpose: Purchase Loan or Rate f Term Refinanos

Oth

KEY PROGEAM REQUIEREMENTS

Eligible Location

FMaricopa Doumty

Borrower Up to 120% of HUD Area Median Income (AMIY as
INncome published annually (unless busying ino a low-to-moderate
iNoome census oact) 50 /()
Qualifying s  MNHSP General Underwriting Guidelines used to
INncome determine inoome
s incdocamanted inoome afowaed par o sdaelines)
= Full documentation reguired
Owner Borrower must agree to oodupy subject property for
Occupancy duration of loan except when required to moswe for job

Requirements

relocaton or family lising droamstances such as elder
borrowers mosdg to an assisted lisdng fadlity.

Maximum LTV 980

for first 97%

mortgage

RMaximum CLTW 10526 CLTY

Borrower = Borrower must complete the 8 hour bhome bosyer
Eligibility education dass from a HUD approved counseling

Aagercy.

Borrower must complete Pre-Purchase/One-0n-0One
Counseling by HUD approved  agencsy

e« Borrower must be g LS, diizen or a Fermanent
Resident Alien

« Borrower shall hawve not owned a home in e last
three wears
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Eligible
Property

e 1-Unit Single Family Residence

e Planned Unit Development

« Condominium or townhouse located within
community certified by HOA management to be 3
minimum of 70% owner-oocupied units (must have
separate approval review by MariSol Federal Credit
LUnion to ensure adeguate reserves are inplace and
HOA dues not exoessive for borrower)

zase Reserves

2months PITI. 3 months PITI

Minimum Down

« 200 Down payment required. $1,000 must come

Payment

30th

from borrower's own funds, The remainder of down
payment may come from approved sources, ie; Gift
from immediate family member, HUD approved Down
payment Assistance Program. |
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PMI Traditional PMI will not be required on LTY's greater than
S0 %0,

Marisol Self insured FMI is reguired:

O LTY's 20% and abowve — a premium of L 75%0 of the total
loan amaount will be assessed annually. This premicim will
be paid monthly and paid to a non-interest bearing acoolunt,
Example if the loan is $100,000 the assessment is $750 per

wear,

1. During the first five years of the loan, the borrower
may not access these funds.

2. At wear six, the borrower may access up to 50% of
the funds for home repair or improvements,

3. At wear ten, the assessment will no longer be made
and 100% of the funds become the borrowers to be
used for home repair or home improwvement.

4, These funds will be applied to e loan in case of
default,

O LT B0% to 90% — a premium of \50% of the total loan
amount will be assessed annually. This premium will be
paid monthly and paid to a non-interest bearing account,
Example is the loan is $100,000 the assessment is $500 per

WEAr,

1. During the first five years of the loan, the borrower
may Not access these funds.

2. At wear six, the borrower may access up to 50% of
the funds for home repair or improvements,

Oth 3. At wear ten, the assessment will no longer be made

and 100% of the funds become the borrowers to be
used for home repair of home improvement,

4, These funds will be applied to the loan in case of -
default.
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Oth

Delinquency
Counseling

Borrower shall sign agreement to allow HUD approved
Counseling Agency to provide delinguency counseling or

refer borrower to an outside agency for said counseling if
the loan becomes more than 30 days past due,’

Ratios

e Front-End debt-to-income ratio shall not exceed 31%
of gross monthly income.

« Total debt-to-income ratio shall not exceed 42% of
gross income in all cases.

Subordinate

Fermitted as long as LTY and CLTY limits are not exceeded,

Financing
Subordination Borrower shall sign disdosure indicated that Marisol Federal
of Loan Credit Union reserves the right to refuse to subordinate

their lien positon for amy loan they originate with their own
funds or those under management by them. A revdewy of a
subordination reguest shall indude an examination of the
terms of the loan offered by the new lender, the purpose of
the loan, and the impact of the loan on borrower's ability to
repay all new debt, MariSol Federal Credit Union is not
limited howewer to those factors described here and shall
hawe sole discretion in agreeing to a subordination of loans
made with this loan program.

Underwriting
Guidelines

All requirements contained in the MariSol Federal Credit
Union General Guidelines for Loan Funds and Underwriting
and Processing Procedures, as amended, and in effect at
the ime loan dedsions are made, shall determine a
borrower's qualification for a loan reguested under this
program. Exoeptons to guidelines must be stated within
this product description or meet exception requirements of
the General Guidelines,

UOFPPUORTUNITYFINANGCE R
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HONOLULU, HAWAII

30th
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HHOCMortgage

ProudlyAnnounces

The DPAL Program

Low 5% Down Payment Loan Program

. Owner Occupant First-time Home Buyers only

. Low 5% down payment requirement

- Nomortgage insurancerequired

- Interest rate = upto 2% above first mortgage rate

. 20year amortization, duein 15 years

- Home buyer education required from the Hawaii Home Ownership
Center

HHOC Mortgage

Affiliated with:
th Company#276143
A Hawai'i 1259 Aala Street Suite 201 | Honolulu, HI 96817

HomeOwnership

Y"\' L‘.l”(.l Rachelwmls

g enin. sy (808)369 8295 A
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Relationships for 80/15/5
Loan Product

$1m =
DPAL g

Brokered 1St

#® Mortgages ﬁ $50k LLR

30th
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The DPAL Program
Frequently Asked Questions

Who is eligible for the DPAL Program?
In general, you must meet the following critena:
= NMust be a first-time homebuyer or have not owned residential property within the last three years.
o Must meet the loan program guidelines.
o Must complete (approxamately) 9 hours of homebuyer education with the Hawail HomeOwnership
Center (live class or on-line class).
s Must complete one counseling session from the Hawai HomeOwnership Center.

Is this DPAL Program available if 'm purchasing any property in the State of Hawaii?
A single family dwelling, condominium unit or townhouse property is eligible. Contact Rachel Willis at (808)
369-8295 for assistance and details.

What is the maximum loan amount for the DPAL Program?
The maxmum loan amount for the Down Payment Assistance Loan 1s $75,000;

Where and when can | apply for the DPAL Program?

To determine if you are eligible, you should speak to our Loan Officer at HHOC Mortgage. If you are eligible,
DPAL funds will be reserved once you've entered into a purchase contract and have completed the loan
application process.

Is there a maximum purchase price to qualify for the DPAL Program?
If you are putting only 5% down, then yes the maximum purchase price is $500,000 — provided the bomower is qualified.

What is the interest rate and loan term for the DPAL?
The interest rate 15 2% above the first morigage rate. The loan is fixed for a 20 year amortization and
due in 15 years. For example, at a $400,000 purchase price:

Mortgage Loan Amount Interest Rate APR Payment Loan Term

1" mortgage $320,000 4 50% 4 B48% $1,621.39 30 years

2™ morigage (DPAL-3) § 60,000 5.50% 6.701% 5447 34 20/15

5% Down Payment $20.000 {Interest rates as of July 24, 2013 — bormower subject to prevailing rate at loan approwal)
th Can | use the DPAL Program to purchase a property other than a principal residence?

The DPAL_Program is strctly for a first-ime homebuyer that will occupy the property as their pnincipal

residence.

Are there Deed Restrictions?
There are none.
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Results

°* 29 loans completed

°$1m in dpa loaned and UHFCU
added an additional $500,000

°* Nearly No Losses to Date

° 2"d Partnership with
HawaiiUSA FCU $500,000
launched

30th
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When It Works Really Well

Meets or beats FHA in terms of the value
proposition to the customer or fills a market
niche

When the Credit Union Provides the majority of
the capital

Credit Union gains new members

When a loan origination or counseling fee is
possible for the NeighborWorks Organization

30th
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Steve Barbier

Relationship Manager Homeownership
Rocky Mountain Region
NeighborWorks America
303-782-5463

sbarbier@nw.org

30th
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